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Congressman 
Roskam 
VISITS 
OVERTON CHICAGO GEAR

Overton Chicago Gear (OCG) had the pleasure to 
greet their Illinois representative recently. Congressman 
Peter Roskam, 6th District of Illinois (serving Addison 
and Lombard, IL), visited Overton Chicago Gear on April 
27, 2011. Roskam is a member of the Ways and Means 
Committee and is known as an advocate of ESOP compa-
nies. Congressman Roskam was interested to hear about the 
strength of the industrial manufacturing sector in his district. 
“It was gratifying to have Congressman Roskam come to 
see OCG on our silver anniversary as an ESOP company,” 
said Overton Chicago Gear president/CEO Lou Ertel. OCG 
shared with him their continued success in the manufacturing 
of gears and gearboxes, even with the challenges of foreign 
competition and challenging economic conditions. All at OCG 
thoroughly enjoyed the time Roskam and his staff spent at 
Overton and they look forward to having him back in the 
future. 

continued
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Star SU 
ADDS ENGINEERING 
AND SALES STAFF

Timken 
TO ACQUIRE
PHILADELPHIA GEAR

The Timken Company, located in Canton, Ohio, has 
announced plans to purchase Philadelphia Gear Corp. for 
$200 million. Based in King of Prussia, Pennsylvania, 
Philadelphia Gear provides gear drives and components to 
the industrial and military sectors. Timken makes bearings, 
assemblies and alloy steels for auto producers and other 
manufacturers. The addition of Philadelphia Gear to Timken’s 
Process Industries segment significantly expands the range 
of industrial services capabilities for both companies to offer 
their customers. The acquisition advances Timken’s strategy 
to offer comprehensive services and solutions to end-users 
that enhance the performance and productivity of their mis-
sion-critical mechanical applications.

“Philadelphia Gear is an excellent fit with Timken,” said 
Chris Coughlin, president of Timken’s Process Industries 
segment. “Like Timken, it is a leader in industrial services 
providing highly engineered solutions and replacement com-
ponents for mechanical power transmission equipment. It will 
strengthen our presence precisely in the areas we’ve targeted, 
with excellent prospects for profitable growth via extension to 
our customer base around the world.”

Timken plans to combine Philadelphia Gear, which 
employs approximately 220, with its Industrial Services busi-
ness to leverage the best capabilities of each organization 
across the global markets. Coughlin noted that Timken plans 
to expand the business with the existing management team. 
“The synergies in this combination are all about growth,” he 
said. Timken expects Philadelphia Gear to be accretive to 
earnings in its first full year and to generate income exceeding 
the cost of capital by 2014. The company plans to complete 
the acquisition through its Timken Gears and Services Inc. 
subsidiary by the third quarter of 2011, pending certain gov-
ernment and regulatory approvals.

Grady Knight has joined Star SU as a project engineer 
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for the machine tool divi-
sion. He will work closely on 
large projects with vice presi-
dent of sales and engineer-
ing Mark Ritchie and will be 
based in the Hoffman Estates, 
Illinois office. Knight earned 
both of his degrees, Bachelor 
of Science in Manufacturing 
Engineering Technology and 
Masters of Science in Industrial 
Management, from Northern 
Illinois University in DeKalb, 
Illinois. He holds a graduate 
certificate in strategic management as well as a graduate 
teaching certificate. He was awarded the Elgin Community 
College Trustee Academic Scholarship, the Grainger Tools for 
Tomorrow Scholarship and the 2011 Outstanding Graduate 
Student in Engineering Technology at NIU. 

Jeffory Fadler has joined 
the sales staff of Star SU as 
a regional sales manager for 
cutting tool sales in western 
Michigan. He will take over 
the territory formerly covered 
by Craig Weirich, who retired 
in June. Fadler earned his 
Bachelor of Science degree in 
Mathematics at Michigan State 
University. He has extensive 
cutting tool sales and manage-
ment experience serving the 
automotive market.

Ryan Moore returns to Star 
SU as a regional sales manager 
for cutting tool sales in eastern 
Michigan and Ontario. Moore’s 
wide-ranging sales experience 
includes serving accounts in 
the automotive, machine and 
power tool, mining, construc-
tion and aerospace industries. 
He will take over the cutting 
tool sales territory formerly 
covered by John Simpson, 
who plans to concentrate his 
efforts on machine tool sales in 
Michigan and Ontario. Moore earned his Bachelor of Science 
degree in Industrial Technology at the Purdue University 
School of Industrial Technology in Indiana.
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Grady Knight

I  N D U C T I O N
Induction Hardening provides 

less distortion than carburizing
 ▪ Experts in Induction Hardening Gears:
   -  Large Diameters
   -  Internal & External

 ▪ In-house Engineering & Tooling

 ▪ ISO 9001:2008 certi�ed and CQI-9 
  compliant

 ▪ 30-year Member of Metal Treating 
  Institute (MTI), AGMA and ASM

Magnum Induction
New Baltimore, MI

Ph: 586.716.4700    Fax: 586.716.9710

www.magnuminduction.com
sales@magnuminduction.com

Ryan Moore

Jeff Fadler

http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.magnuminduction.com
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KISSsoft SOFTWARE  
The Industry Benchmark for

 Gear Design

 Contact Analysis

 Shaft Design & Analysis

 Bearing Design & Analysis

 Lubrication Analysis

 Heavy Machinery, Wind, Automotive, Medical

Download your free evaluation copy from www.KISSsoft.com

KISSsoft USA, LLC
3719 N. Spring Grove Road
Johnsburg, Illinois 60051
Phone (815) 363 8823
dan.kondritz@KISSsoft.com
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ISO 9001 CERTIFIED

Vari-Roll -- Backed by 50 years Experience

Production Composite Inspection

Custom Design & Build Part Gear Mounting Fixtures

Standard Mounting Fixtures - Spurs, Helicals,                

       Bevels, Pinion Shafts, Worms, Throated Worms

100 Shore Drive  
Burr Ridge, IL  60527
Phone: 630-655-2121  
Fax: 630-655-3073
www.precisiongageco.com

For greater accuracy and efficiency, as well as 
historical record tracking, use Vari-Roll with the 
Vari-PC Gear Analyzer to achieve all your 
composite gear inspection and analysis needs. 

Forest City Gear 
APPOINTS SALES REPS

Forest City Gear recently 
announced the appointment of new 
sales representatives and additional 
territories for several existing reps, 
effective immediately.  President 
Wendy Young, in making this 
announcement, remarked, “Our 
growth in the last several years has 
been substantial and we determined 
it was necessary to expand our 
field sales force. After considerable 
effort and an exhaustive search, we 
are very pleased with the new team.”  Young also noted 

these additions were particularly 
challenging, as the highly custom-
ized nature of Forest City Gear’s 
business base requires the sales 
force to have a keen knowledge 
of gear manufacturing, application 
engineering assistance and custom-
er service through an often lengthy 
buy cycle.  The following new 
s a l e s 
r e p r e -
s e n -

tatives are now handling Forest 
City Gear: Joseph Kemple for 
Ohio, Kentucky and Indiana, 
south of Route 30; Stephen 
Peterson for Iowa, Wisconsin, 
Minnesota; Curt Nicholson for 
Utah, Arizona, New Mexico, 
Colorado and southern California; 

Dennis 
Young for northern Illinois. The 
following existing reps have been 
reassigned to cover these states: 
Jim Hagen for Washington, 
Oregon and Idaho; Stu Glasby for 
Pennsylvania, upper New York 
and southern New Jersey; Bob 
Rundle for northern New Jersey, 
lower New York, Rhode Island, 
Connecticut and Massachusetts.

Joseph Kemple

Stephen Peterson

Dennis Young

Curt Nicholson

http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.precisiongageco.com
http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.KISSsoft.com
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E-mail: service@drewco.com www.drewco.com

ISO 9001-2000 Certified

July 8–10—Gear Manufacturing Troubleshooting 
Course. Liebherr America, Saline, MI. This training school 
for gear manufacturing is a basic course offered by the Gear 
Consulting Group in regional versions throughout the year 
to reduce the time employees spend out of the offi ce while 
training. Other sessions this year will take place in California, 
September 7–9 and Ontario, Canada, dates to be announced. 
Instructors Geoff Ashcroft and Ron Green teach participants 
both theory and practical aspects of gear manufacturing while 
imparting knowledge of everyday problems and understanding 
how to think through troubleshooting. Tuition is $750 and 
includes a reference manual and certifi cate of completion from 
AGMA. For more information, call (269) 623-4993, or email 
gearconsulting@aol.com.

July 20–24—Coordinate Metrology Systems 
Conference. Louisville Marriott Downtown, Louisville, 
KY. The 25th annual CMSC will bring together professional 
and novice users of portable 3-D coordinate measurement 
technology. White papers will be presented by expert users 
from leading companies and universities; workshops, user 
group meetings and an exhibition highlight portable coordinate 
measurement systems, software, accessories, peripherals, 
inspection and measurement service providers. The CMS also 
hosts networking events, a membership banquet, entertainment 
and a local tour. For more information, visit www.cmsc.org. 

July 27–29—Powder Metallurgy Basic Short 
Course. Penn Stater Conference Center Hotel, State Coll-
ege, PA. This three-day course is designed for people starting 
out in the PM fi eld looking for an introduction, looking to learn 
about recent developments in the industry, trying to broaden 
a PM background and users of PM parts. Attendees will learn 
the history of PM, why it is viable, why use is so widespread, 
design points, production, injection molding, standards and 
the latest technologies. It is not required that attendees have a 
technical background. It is designed specifi cally for engineers, 
tool designers, product designers, metallurgists, technicians, 
QC personnel and more. For more information, visit http://
www.mpif.org/meetings/2009/2009_basic_sc.pdf or call the 
MPIF at (609) 452-7700.

September 15–17—Gear Expo. Indianapolis, 
IN. For the fi rst time since 1995 the gear industry’s premier 
trade event returns to Indianapolis featuring fi ve pavilions 
on the show fl oor: aerospace, breakdown, energy, powder 
metal/plastics and tooling. AGMA anticipates more than 175 
exhibitors and 3,000 attendees from 43 states and 36 countries. 
This year’s Gear Expo is co-located with the Heat Treating 
Society’s Conference and Exposition, which is expected to 
add another 3,000 attendees and 180 exhibitors. For more 
information, go to www.gearexpo.com or visit our Gear 
Technology Gear Expo Showroom at www.geartechnology.
com/gearexpo.
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Trevor Jones has been promot-
ed to principal engineer at Solar 
Atmospheres, Inc. Jones started 
with Solar as a part-time employee 
in 1998 and continued working as 
a summer intern over the next six 
years during college. He received 
a dual Associate’s Degree in 
Mechanical and Electrical 
Engineering from Penn State 
University. Jones began full time 
employment at Solar upon gradu-
ation in 2004. He is currently on 
the Executive Committee for the ASM Philadelphia Liberty 
Bell Chapter as Secretary and will become vice-chairperson 
for the 2011–2012 chapter year. Jones’ responsibilities include 
involvement in all R&D projects from inception to production. 
He has two R&D technicians that report to him. Don Jordan, vice 
president of R&D and Corporate Metallurgist states: “Trevor is 
a true authority on vacuum heat treatment and vacuum furnace 
technology, understanding the scientific principles of the field and 
applying them to practical ends both mechanically and electri-
cally. Trevor is admired by all who work with him for his profes-
sionalism and genuine gentleman-like character. He is an eager 
learner and I am confident to say that one would think that Trevor 
also has an associate’s degree in heat treat metallurgy.” 

Laura Edwards, recently 
joined Solar Atmospheres as mar-
keting manager. Her focus is on 
providing strategic directions for 
all of Solar’s marketing activi-
ties, such as corporate branding 
and communications; advertis-
ing; website development; trade-
shows; public relations and social 
media. Edwards has more than 20 
years of experience in business-
to-business marketing. In addi-
tion to freelance consulting, she 

has worked with a variety of marketing agencies and business. 
“Laura brings a wealth of knowledge in the marketing field 
to this position and has a great amount of experience. We are 
excited to see what Laura will do to help Solar Atmospheres,” 

Solar Atmospheres 
APPOINTS ENGINEER AND 
MARKETING MANAGER

Laura Edwards

Trevor Jones

http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.qtcgears.com
http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.bourn-koch.com
http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.star-su.com
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Hit Your Target  
with

Power Transmission 
Engineering® and 

powertransmission.com

Download our 2011 Media Kit 
At

www.powertransmission.com/mediakit.pdf 

Our Subscribers
•		67.5% of PTE subscribers 
  recommend, specify or purchase 
  BEARINGS.

•		60.4% of PTE subscribers 
  recommend, specify or purchase 
  GEAR DRIVES.

•  73.2% of PTE subscribers 
  recommend, specify or purchase 
  GEARS.

•  55.1% of PTE subscribers 
  recommend, specify or purchase 
  MOTORS & CONTROLS.

Machinery Systems Inc. 
(MSI) recently announced the 
appointment of Eric Hilliard 
to the position of vice presi-
dent of the company’s Illinois 
Mazak business unit. In this 
position, Hilliard will oversee 
the region’s Mazak sales, appli-
cation engineering, customer 
service and manufacturing soft-
ware. Having joined MSI in 
1996, Hilliard has worked as 
a sales engineer in three geo-
graphic territories. Prior to that, 
he held multiple other positions in the industry, including 
working as an electrical and mechanical technician. “Over the 
past fifteen years, Eric has demonstrated a tremendous commit-
ment to our mission of serving American manufacturers in the 
Midwest,” said Ron Mager, president and CEO of MSI. “As the 
economy continues to rebound, we are seeing more and more 
manufacturers looking to maximize their future potential by 
investing in and integrating new Mazak technology. Eric will 
play a vital role in helping these customers optimize their opera-
tions.” 

Eric Hilliard

MSI 

NAMES 
NEW VICE PRESIDENT FOR 
ILLINOIS MAZAK BUSINESS UNIT 

states Roger Jones, corporate president.  
Edwards serves as vice president of publicity for the 

Women’s Referral Network of Montgomery County and co-
teaches a leadership program in conjunction with Pearl S. 
Buck International. She is a double graduate of Penn State 
University with a B.S. in Marketing and a Masters in Business 
Administration.

continued

http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.powertransmission.com/mediakit.pdf
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Manufacturing 
Technology 
Consumption 
CLIMBS IN 2011

April U.S. manufacturing technology consumption totaled 
$396.92 million according to the Association for Manufacturing 
Technology (AMT) and the American Machine Tool 
Distributors’ Association (AMTDA).  This total, as reported 
by companies participating in the USMTC program, was down 
21.0 percent from March but up 74.9 percent when compared 
with the total of $226.99 million reported for April 2010.  With a 
year-to-date total of $1,595.98 million, 2011 is up 105.3 percent 
compared with 2010.

Rexnord 
Corporation 
FILES FOR IPO

Rexnord Corporation, formerly known as Rexnord Holdings, 
Inc. (“Rexnord”), the ultimate parent of RBS Global, Inc. and 
Rexnord LLC, recently announced it has filed a registration 
statement on Form S-1 with the U.S. Securities and Exchange 
Commission in connection with the proposed initial public offer-
ing of its common stock.  The offering of common stock will be 
made only by means of a prospectus.  When available, a copy 
of the preliminary prospectus relating to this offering may be 
obtained from: Rexnord Corporation, 4701 West Greenfield 
Avenue, Milwaukee, Wisconsin, 53214 or from such underwrit-
ers as Rexnord will engage in the future. A registration statement 
relating to these securities has been filed with the Securities and 
Exchange Commission but has not yet become effective. These 
securities may not be sold, nor may offers to buy be accepted, 
prior to the time the registration statement becomes effective.

http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.electronics-inc.com/on_site_training.html
http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.electronics-inc.com
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These numbers and all data in this report are based on the 
totals of actual data reported by companies participating in the 
USMTC program. 

“It is very encouraging to see year-to-date orders more than 
double last year’s pace particularly with the price of oil, unrest 
in the Middle East, and the disasters in Japan,” said Douglas K. 
Woods, President of AMT.  “Despite April’s numbers being 
slightly lower than March, recent levels of outstanding order 
activity are now approaching pre-recession levels which is a posi-
tive long-term indicator for our industry.” For more information, 
visit www.amtonline.org.

Gleason Corporation recently 
announced changes to their European 
Sales organization. Ralf Nierlein has been 
appointed vice president, sales - Europe, 
with responsibility for sales activities for all 
Gleason products in Germany, Austria and 
the Commonwealth of Independent States 
(CIS). Nierlein has been with the company 
for nearly 20 years in a variety of leadership 
positions in the European market.

Michael Vranic has been appointed vice 
president, sales – Europe, with responsibil-
ity for sales activities for all Gleason prod-
ucts in the remaining European markets, 
including France, Italy, Spain, Sweden, 
the United Kingdom and other countries. 
Vranic has been with the company for 
15 years in various positions at Gleason-
Pfauter in Ludwigsburg, Germany, most 
recently as Sales Director.

Udo Stolz, Gleason vice president worldwide sales and mar-
keting, said “Mr. Nierlein and Mr. Vranic are seasoned profes-
sionals who will be significant contributors to achieving our 
mission as The Total Gear Solutions Provider. Their number 
one priority will be ever-higher customer satisfaction, which will 
drive growth for our company in this important region.”

Gleason 

ANNOUNCES CHANGES 
TO EUROPEAN SALES TEAM

Ralf Nierlein

Michael Vranic

http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.mfn.li
http://www.geartechnology.com/ctr.php?source=EGT0611&dest=http://www.mfn.li/training



